SOUTH DAKOTA NATIVE HOMEOWNERSHIP COALITION
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it NATIVE HOMEOWNERSHIP YEAR 2021

1 | LOAN PURPOSE
2021 : - = 47%

Acquisition

; : SUBSIDIES
New Construction 19%
SNAPSHOT v Consructon. [N

Interim Construction

Rehab/Improvement 9% Tribal Funds 5%

HOME-RELATED LOANS 2nd Mortgage 4% Wells Fargo
CLOSED & PACKAGED Refinance 3% 11%

TOTALING
Manufactured Home Chattel 3%

$6,424,331

EEEEEEEEEEEEEEEEEERI LOCAT'ON&LANDSTATUS
11% Off Reservation $397’035

NEW NATIVE . . provided in subsidies
HOMEOWNERS 89% On/Near Reservation with an average of
$5,365 per loan

With new homeowners, we are

looking at the number of home loans

for new construction, acquisition, and Tribal Trust, 64%
manufactured housing chattel.

BIA HIP 30%

Housing
Authority 21%

Fee Simple,| Allotted, Other,
21% 9% 6%

2 3 NEW HOMES
ON RESERVATION

14% - USDA 502 DIRECT 7 RENOVATIONS

46 TRAININGS ¢ LOANTVPE

PEOPLE « 1
TRAINED 13% -

10% - USDA 502 RELENDING

TOTAL HOURS
2 3 7 OF TECHNICAL 1% - HUD 184
59% - CDFI 1% - OTHER

ASSISTANCE

197 i

$6,424,331
47 54 $5,354,909

48
$3,082,651
I

# Loans $ Loans # New Homeowners
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2021 ANNUAL SURVEY RESULTS

510~

RELENDING

PILOT PROGRAM
OCT 2019 -JUNE 2021

NATIVE
CDFls

LOANS
2 OTOTALI N(€

$2,313,076

160
FAMILIES

in loan pipeline for
homeownership

CERTIFIED INSTRUCTORS PARTNERSHIPS
in Pathways Home, Credit When
Credit is Due, Building Native
Communities, Post-Purchase, and
HUD Housing Counseling

providing services,
referrals, and guidance

OO A HERO SUPPORT FOR NATIVE
1 007 PRACTITIONERS
o $66,600.00 $63,125.00 $59,725.00 Percentages
ON-RESERVATION o e X
EEEEEEEEEEEEEEENEN $2325000 19% S“ff‘;\lfzggéng
REMAINING pl PEL'NE 7 P 12% Practitioners
44 families for HERO APPROVED
2019 2020 2021

organizations

$5.8 Million*

* this figure only includes demand
from one ofithe two NCDEIs
EEEEEEEEEEEEEEEER

1007%

NATIVE
BORROWERS

1 licensed

REPORTED COVID-19
CHALLENGES INCLUDED:

+* Increased demand for
homeownership

% Lack of available contractors

+* Increased costs and supply
shortages

+¢ Organizational capacity

+* Adopt virtual workspace and other
new technology

+¢ Broadband infrastructure

NMLS LICENSING

HUD HOUSING

COUNSELING AGENCIES

1 approved
1 conditionally approved
3 working towards approval

2 working towards licensing

COALITION [MPACTS

+ “Continuing to advocate for the 502 Re-Lending pilot and

change the legislation to open it up for a permanent
program.”

% “Continuously connecting us to Freddie and Fannie

resources, Enterprise, and NeighborWorks, etc.”

% “Advocacy at all levels for homeownership - Appraisal

system, title companies, etc.”

+* “Placing us in the great networking connection for our

clientele and our organization growth.”

% “The connections that are brought by being a member of

the coalition.”

% “Reminding me how important it is to track

everything. The monthly tracking helped me realize
how much one on one time we spend with our clients.”



